Develop a Commitment to Buyer Representation
Worksheet

Reminder: To complete this step, email completed worksheet to
Win@SucceedwithMORe.com with the email subject line Develop a Commitment to
Buyer Representation Complete

What is your MLS I.D.?

Conduct a Comparative Market Analysis (CMA) of a home in the market you
serve to understand how to use your preferred tool (i.e. Cloud CMA, in-house
tool, REALTORS® Property Resource (RPR), etc.) and send us a copy of

the report.

Attend a Broker Tour in your marketplace. What did you observe that you might
want to implement in your business?

Contact a lender partner to discuss different types of financing. What is one
form of unconventional financing?
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